Rewarding Referral Programs

MARKETING PACKAGES OPPORTUNITY IS KNOCKING!
From Biz Cards to DireciiMail 'DOOR-TO-DOOR HANGERS




to place an order

phone:
760-773-3012

or e-mail:
Elaine@SalonandSpaMarketing.com

office is open M-F, Bam -5 pm PST
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| wish there would have been a catalog like this when | was first working as a
hairstylist in Morth Dakota and then later in California.

From lessons | learned during my 15-year career al various salons and then
during a second careger in marketing, | decided to combing my passion for
the beauty industry with my talent in design.

The result:
This catalog which offers affordable ways to market your business.

I still activialy maintain my cosmetology license and have family and frigngs in
the industry, but | now focus my efforts in the beauty industry on helping make
others more successful and that to me is truly beautiful!

This catalog is intended 1o serve as a menu, showcasing the variety of ways
you can promote your business with economical, ready-lo-customize
materials. You might use a few elements or all of them and you'll receive a
discount if your order any of our markeling packages (see page 34 & 35)

I hope this catalog will inspire you as you see the many ways you can easily
and effectively attract more clients to your salon or spa. We are here to help
you become more successiul, Please review the options in this catalog, then
call us with any guestions or with your information to place your arder,

I wish you all the best for a successful salon or spa

Successfully yours,

2 loime Fweh

Elaine Finch
Prasident
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Tips for Creating Your
Successful Marketing Plan
Take controd of your dosting

PAGE 7

Featuring Stock Postcards

Postcards Marketing
The power of postcands

Postcards

Lise in saton and mail oul

| PAGE 10

Many Uses for

Postcards Postcards

Use lo promode Specials oF 45 card's
Mizs You, Happy Birthday, Thank You

Bridal Marketing

10 suggestions for developing
your briclal busingss

Bridal Postcards
Spacific posicards ta atiract yow

s PAGE 20

Bridal Point-of-Purchase Referral Card
In-zalon promotional materials to Booklets
incragss your bridal business

Business Cards

Exciting designs o reflect your
dynamic image

Frequent Client Rewards

Suggeations for creating frequent
cliar promobians

Vouchers
Valvable vouchars put manay in
yowr pockst

Referral Card Booklets

Reward your chents and thoy !
reward youl

Brochures Bridal Stock Postcards Bridal In-Salon Point-of-Purchase
Esseniial marketing ool willy many uses Increase Bridal Business Merchandise Your Salon/Spa
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PAGE 27
Door Hangers
Introduce yourself to the neighborhood

PAGE 2

Rack Cards. Menu, Price List

PAGE 32

Big Impact
Promotional
Posters

p;r-r “
M-

Marketing Packages SAVE $$%

Customize your promotional materials to fit
your salon neads.

Gift Card Packaging

Because presentation matters.

2

8

Rack Cards

Koo revminding clients of al you offor
LUise as menu of senices andior price st

Custom Display Ads
We'l help you create atfantion-gating
nawspapern, magasing & yallow pages ads

Door Hangers
Opporiunity i5 knockmg!
Uisa [o reach nearby potential customers

Gift Cards
Attractive gift card designs inspire sales!
Maka powr it cands availabie all year bng

Gift Card Packaging
Increase your card sales with
prefty packaging

GFEEfII"Ig Cards
A personal fouch thal makes a8
big impression

Wall Art/Posters

Maximize your space lo pramale
VO Senaces

Gift Bags

An alegant prasarialion for yowr qualily
products, A greal reflection an youwr
saloh ar spa

Marketing Packages

Check out our discounts far ordaring
rrultiple markating maloniais!

Marketing Packages con't.
Create your marketing package from
themed looks for the salon/spa industry

Cosmetology Schools

Lise our matenals o promala your
schools salon, Call for delalls aboul @
marketing class for sludenis

Call 760-773-3012 = Fax 760-773-4950 = SalonandSpaMarketing.com # Elaine@SalonandSpaMarketing.com
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marketing plan

Take Control of Your Destiny

Make a Plan. Stick to It. Reach Your goals!

There are many factors which can affect your business, some of which you
have no control over, but for those you can, take charge, roll up your sleeves

and chart your course to the beauty of success.

The first step in any good marketing program is to ask questions and take inventory.

Here are just a few questions to get you thinking:

1. Who is your ideal client?

2. Realistically how many clients can you serve a day or per week?

3. Do you have an area of specialization within your industry?

4, What type of business do you want more of?

5. What are your slower days of the week? Slower times of the year?

Then armed with the answers, you can create your plan to reach
the ideal client, make those slower times busier and ultimately
increase your cash flow.

A marketing plan doesnt have to be a complicated or long-
winded document. It is simply a plan that commits to writing
a list of things you want to do to promote your business,

even including calendaring networking lunches and attending
business expos or health fairs. Next you obtain cost estimates
for those items and then you select from the wish list how much
you can afford for a specific period of time - a year, six maonths,
whatever timeline you want to establish. If this sounds like more
than you want to undertake, we have marketing specialists
available to help you create a customized plan.

Create a Lasting Impression with Your Promotional Materials

Whether you are new (o the salon or spa indusiry or just ready for a
new look, following are a few elements to consider for your
marketing plan.

Business Cards: Think of them as mini bilboards, Use the back,
too! List your services or use the back of the card as an appointment
card. Make sure all of your stylists or massage therapists have
business cards to give to everyone they meet.

Brochures: This is a great way 1o tell your story in expanded copy.
Describe your salon/spa philosophy, differentiating features - why a
client should choose you, prices, services, hours, pholos,
cancellation policy, etc. Qwerall, your tane should be to communicate
how your services and products will benefit the customer.

Rack Cards: This two-panel card has an attention getting cover
with a back panel of information, perfect for listing your menu of
senvices and prices.

In-Salon Promotional Materials: Remember to effectively use the
space you have — walls, counters, stations o promole your services
and specials.

Postcards: Have an immediate impact on the reader. Use them for
announcements, surveys, special promotions and more. The
postcard format can even be used for Thank You Motes, Birthday
Cards or You've Been Missed,

Referral Card Booklets: Word of mouth iz the best form of
advertising and that combined with a tangible card is simply
dynamite, Qur handy referral cards will encourage this process by
offering the recipients an incentive to visit as well as rewarding your
referring clients.

Frequent Client Rewards: Reward your repeat clients and they'll
renward you. It's just good business sense to reward your most loyal
customers for their continued business.

Thank You Products: Gratitude is the best attitude! There's nothing
like a Thank You nate to lat your customers know you appraciate them.

Gift Cards: Are more than for the holidays.... Make your gift cards
available year round. Our gift card holders and boxes add that extra
touch as a classy gift for your clients to buy for family and friends.
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Put the

We've done most of the work already.
All yvou need to do is make your selection from our
pre-designed, semi-custom postcards. Then watch the
power of postcards increase profits for your salon or spa.

These bright, colorful and catchy postcards are designed to
sarve as a reminder o your existing clientele to vist again, as
wedll as attract the attenfion of prospective new clients. On the
pack of the card, we'll print your personal message (o
communicate a special offer or your current promolion

Linlike other direct mail, there's no opening of an envelope
involved - people are immediately drawn to the
attractive postcard images. Even people who often
ignore other "advertising mail® will read a postcard,

A few stats from the United States Post Office

ower .
Of POStca rds to Work for You!

Direct mail and postcards specifically are one of the most

effective ways of reaching your customers, It's targeted
It's personal. It's tangible. It's easy. It's measurable — The
majority of results from a mailing usually ccour within the
first week or two of receipt. And best of all, it's afordable!

ALSO -- each of our postcard designs can be modified to
be a newspaper or magazine advertisement, poster,
brochure, front desk or station cards along with a variety
of other promotional uses

Call us today and discover just how easy il is promole your
business with our ready-lo-personalize materials o
achieve a more successiul salon or spa.

98% of customers bring their mail in the day it is delivered.

T7% of customers sort l|1r|:r||g|| their mail '|||:|.r||n|i:|l1'l:.'.



stock postcards

W

PC51 - Let Us Pamper You

l_nclul

8 Sorvic

Yoir F

Here

PC59 - Indulge
in our Spa Sanvicas

PC53 - Rejuvenate
Recharge

L P A AL

PCB0 - Schadule your

personal spa day

PCE3 - Induige

SPa SErVICES

Postcards to fit
your every need

Most postcards can be made into posters,
banners, wall art & much more or we can
customizea the design you wani

PuT Your PROMOTION ON BACK!

Prlnllng Prices (only) -

Jm H?“EIUEI] postcards $.34 ea.’
Eﬂﬂ posicards $22ea’
pCs4 q;mm&r I 1000 postcards $.15ea’
= 2500 postcards $11ea”
5000 postcards $.08ea’
10000+ postcards $.07 ea.*

Posicard

Size: 6 % 4.25°

Papear: 14 pt gloss stock

Caolar: 414

Coating: UV 1 seda (super glass)
Turnaround - 2 waoks

“plus tux & shippng
Posteard Design Foe (stock)
Front [change headiine, loge® supplied by you) 575

PC50 - Beautifully Bare
hair removal. quick & easy

PC52 - Aelax Aolresh Ronow

E_.-'INUENT Back (with promotional |nfo, suppled by you) 575
et P *logo must be in eps format, text e-mailed
; Custom Postcard Design
PCEB1 - Re-invent Yoursell Please call T60-773-3012 for quote.
pr 2

PC128 - Rewarding Results

PCB4 - Add Some Color
o Your Life

N ‘*x
/fff)/ -

PC55 - Pamper Yoursalf
Padicura

woo’BujexieedSPUBLOES@BUIE|T » WOD BUNIBHIBNEISPUBUOIES » 0GEY-E//-00/ X84 « ZLOE-82/-09/ |[BD



Call 760-773-3012 # Fax 7680-773-4950 » SalonandSpaMarketing.com = Elaine@SalonandSpaMarkeating.com

stock
postcards

pricas sea page T

Pretty pictures. Pretty profits. Pretty neat!

Postcards immedialely gel your clients’ and
prospects’ attenfion, Selact which Images
bast communicate your services, add your
personalized message on back, then mall
away to boost your business.

PCB6 - Pamper Yoursalf
padicurs

P -
PCB0 - Indulge Yoursoll
I Luxisry

Beautify
Your Hair

PCB3 - Baautity Your Hair
Add some color to your life

PC127 - You're Going To Lave Cur
Spa Trealmeants

PCB81 - Your Treatments
MISS YOu

PCBS - Ooh.. The Fealing of
Frshily Done Nails

PCB9 - Friends & Family
Spa Day

PC92 - Gel excited about
wouur hast

PC84 - The Total
Spa Expenence

PCB2 - It's Spa-rific
An Owver-all Greal Feeling

COLOR
thatigets
noticed...

PCB7 - Colar that gals
noticed

PCB8 - Expross Yoursall Makeover
Hair = Mails = Skincare « Makeup

botox

| “THME

ag ll MIINTIMmeEne

B T ey

PCH0 - Botox PCA1 - It's fima 1o scheduls
youth restarsd your next appointment
-
p -
= & )
.
—-—
- .
Jo i, S
T 1 \ J '
k SIVLER * CUTE» CoLong

PC94 - Har Caro
Styles » Cuts Colors

PC93 - It's Spa Time



stock postcards

¥

Tnwind

PCO5 - Lile is hoctic... Unwind PCH6 - Porfoction PCS7 - Experience the Converience
wilh our spa packages Soothing Slonoe Massage of Permanent Make-up

Lot | PR e c
aC o PC110 - Paraffin Treatments
7 lace decollate hands back feal
HAIR -
HEMOVAL
- -
-
- .-.ur -', ] jj i
'JIJ'-H-\J. - A ‘
L L I = El :
PC98 - Mothar's Day PC100 - A Gilt PC107 - Smoath Silky Legs
Gilt Packape Jusl Far You! Hair Remowal FFVEI‘GUS
d il reatments

-
=

PERMAS
TINTS
EXTENSIONS

i f,'_bﬁ'm.th

o

PC104 - Lat the warmih work PC105 - Parms Tints Extanskans
waonders. Paraffin Traatments far your eyelashes

Rl T

i

< fo g '
mm ‘) Expre:_.i?_‘l'fsgﬁeﬁlf
ol
PC107 - Relax PC108 - Beautifufly bare PC129 - Express Yoursell Makeover

wour mind body & soul lasting Spa wax treatmenta

woo Bunayieedspusuoes@auie(d « Wod'bunayiewedSpuBuoies « OS6F-C44-094 XBd » ZL0E-E£24-094 118D
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stock postcard

Irices see page v

All Postcards can be
customized to your specific
salon/spa needs with
different headings, prices,
discounts and promotions.
ADD YOUR LOGO!

PC113 - A Gift Just For You PC116 - Thank You!

b !
25%

OFF PC102 - Thank you for your patronage
MONDAYS receive 20% off next appoiniment

SERVICE

Your

PC117 - You are Missad! PC118 - In Celebration of You
Happy Birthday

PCES - In Calebeation al You!
¥ Ia_|_;-|,":r I_:'--l'l:;Jd_:r

PC120 - Thank You PC121 - You Are Missed PC122 - A Special Gift For You! PC123- 25% ofl - Any Service

A GIFT FORYOU
PRE-BOOK

15% OFF

BY EXPIRATION DATE

HAIR STUDID

[T e e et S2XA0 Koy apsvice

PC114 - A Gilt For You PC125 - Bring a Iriend and gal 525 all any sarvice PC126 - Pre-Book 15% Of, Expiration Date
All Services
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Promotional Materials to Start Building
““?mwmmﬁmw

Thera is so much time, money and emotion invested in each wedding. The
details can be overwhelming for many brides and grooms, even for those who
hire a wedding consultant.

As a salonfspa, you are in an ideal position to help brides lock and feel thair
best. Your specially tailored services can bring relaxation, pampering and
reduce stress with a variety of pre- or post-Wedding Spa and Beauty Packages.
There are many creative ways to promote your business for bridal showers,

bridal packages, groom packages, honeymoon packages and for the actual
wedding day.

We'll Help You Promote Your Services...

Qur beautifully designed, semi-custom postcards will halp you get the word out
to potential brides and wedding planners in your community. We can also create
affordable in-store signage, brochures and other promotional material for you.
Call for details.

Plan now to reach this important marke! segment and boost your profifs.
pages 13 and 14

10 Suggestions for Developing Your Bridal Business

Offer complimentary consultations and be sure to encourage services to the entire bridal party - bride, bridesmaids,
groom, greomsmen, parents and other relatives.

fary
-

Take pholos of your excellent work 1o display in pholo albums to show potential clients,

@ po

Creale special packages lor the Bride & Groom and also offer themed packages as a wonderful alternative to the
typical Bachelorette or Bachelor's Parties,

Determing the full scope of services the bride or bridal party would like and have them sign an agreement form in
advance, complste with dates of service and obtain a deposit.

Lol

If possible, designate a dedicated person 1o be your "Wedding Beauty Coordinator.”

Attend and market your services at Bridal Fairs and obtain names and addresses of contacts you make to add to
your mailing lists.

~—

Partner with other bridal related businesses such as photographers and luxedo shops,
Mail your postcards to local wedding planners in your community and create your own bridal mailing lists from
newspapar engagemean! announcemeants and regisiry resourcesimail houses.,

9_ Create in-salon postars and other on-site materials to let existing clients know about your bridal services. Our postcards
can be used not only for mailings, but also as take away cards displayed al your reception desk or at salon stations.

oo

1{" Consider advertising in local print media using similar art from the postcards, (We can help you create these ads, tool)



¢ e s dn o

(Uedding Day
B

Werll Melp ¥ow

Frepuare o Woar \ Hacgaes % firghe
. Yyl Eonoenndl Ol
Special Da Spa Treatments
y Krkurn Thes Yeebiig
ity
PCEB - Lot Us Pamper You PCTO - We'll Help You Prepare PCT1 - Happior Is the Brido
on Your Wedding Day Far Your Spacial Day Who's Enjoyed Our Spa

Treatmeanis Belore the Wedding

Most postcards can be made into
posters, banners, wall art & much
more or we can customize the design

: you wani
Picture 8
farfect

PUT YOUR PROMOTION ON BACK!

Bt g

e Pn'ntiﬂg Prices :Unlﬂ R

-4 : e Ol 250 postcards  $.34 ea."
0 ke cardol v F

b ;Lq;f{'-.'h}l"ﬁff P&n'gﬂarﬁre? 500 postcards $.22ea”
' g 1000 postcards $.15ea’
2500 postcards $.11ea*

PCT2 . {appice are the F!ruslr & PCT3 - ficturn Porlact - Wl PCTA - how aboul sorme Spa
Geoom Who've Enjoyved Our Spa ke cann ol wou on vour Soacial Diay 5 w1 Balora tha Rl .
7|-::.'.1Ill'|.-'r": Befora tHas ﬂn.-:-il:jl- a o Crn O you on your Special Day Pamparing bafone the wadding RO00 ms[cards $.E|E ea.

r g ; | 10000* postcards $.07 ea”
Rabdy... Set.. G Posicard

Size: 6 x 4,25
Papear: 14 pt ghoss stock
Color: 4/4
Coating: UV 1 side {super gloss)
Turmnaround - 2 weeks
Phus lax & shpping
‘JI - v, Bridal Postcard Design Fee (stock)
_/) M ﬁ'/ Front {changa headiing, kogo® supplisd by you) 575

FALAMGES Back {with promaticnal irla, supplied by you) 575
“logo must be in ops format, fext e-malled

Custom Postcard Design
Please call 760-773-3012 for guote.

PC75 - Ready. Sat.. Glow PCTT - Groomeng the Groom PCT8 - Ask About Our

hair ekin, nails Boaulifying the Bride ask about Bridal Packages
our Baadal Packages

'

Beautilwl Hair & Kok B&

Your Wedding Pay"!
SN0 Vel

PCE9 - Beautilul Hair & Nails on PC7E - Luxurious Bridal Beauty & Spa Packages PCES - Fun & Fabulous Bridal Showers
Your Wedding Day

bbb Bridal .Shpwprs

woa BuneyenedspueuoieS@aued « Wod BunayieNedSPUBLOIES » OS6Y-E22-09. XB4 e Z21L08-££24-092 118D
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When was the last time you went to the movies? Did you nolice
how the theater uses their lobby and hallway space (o constantly
promote the next coming attractions? You can do this, loo! Yes,
Hollywood is a big indusiry. Weddings are big business, too and
catering to brides can boost your revenue... if you market
these services.

Depending on the space you have available, you can promole your
bridal services all year long, or allernate your bridal promotions
with ather specials.

The larger-than-life impact of posters is hard to deny, especially
in a captive environment as is someone who's having their hair
or nails done.

QOur themed bridal posters coordinate with all our bridal
promational materials, ready for you 0 customize with your
company name. We offer a variety of posters 1o suit your needs,
along with easel displays, counter displays and wvertical and
horizontal signage to fit your specific space.

Do you hear wedding bells? 1s there a wedding in your future?

Let us help you promote your bridal services to reach this
important segment and your business will thrive happily ever after.

Gift Cards
Gift Card Packaging
Page 28-29
Display your
postcards/promotions
Page 13

Bridal Brochure - BR59
Pricing Page 23

Promote your bridal packages with a
brochure designed just for the bride.

Schedule a free wedding consultation,
You and the bride can plan her beauty
treatmants 3-6 months before the
wedding. Try out styles and makeup
during that time and schedule her
wedding day Ireatments, This plan not
only relieves the stress for the bride it
also helps you plan your bookings

Sidewalk Signage - Posters Page 32 b -
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Beautifully Brilliant
Business Cards

A business card is a must. I1s lierally your
calling card and with the right design it can
alz=o make a statement thal reflects your
dhynamic image. Remember, it & as much the
firsl impression of your company as you ara!

S0, don settle for the basic contact card
on white. Qur dazzling four-color businass
cards will get attenlion, be a card that
prospects choose 1o keep and be a card

that is easy for your customers 1o find when chris jones
P ¥ " - 123 v gErewt. hl
they are looking through their wallet or u:l\:-;';ra:a:" e

Rofodex 1o call for their next appoiniment ualgrrame. com
Choose the style that best suits you from
our array of sophisticated designs

Double Duty... you can also have your
business card serve as an appointment card
with that informaticn printed on the back

Business Card Design Fee (stock)

* One Time Design Fee (front)

* Onée Tirmex Design Fee (back aplional)
Text imfarmation 5
Maps axtra charge

or make tha back an appointmeant reminder

YOUR NEXT APPOINTMENT 15 ON
Mo T Yad Thurs B Se San

Dt e min

¥ pims h e s T s 1B i i of o ik
g M b i Tharts s

(MO Changes NO Charge
fer appointment reminder)

Bl e

760.773.3012

Printing Prices [only) i
250 business cards 3.21 ea.
500 business cards .14 ea”
1000 business cards $.11 ea”
2500 business cards 5.08 sa.”
5000 business cards 5.06ea."

10000* business cards  5.04 ea.”

BCS5T

HAIR S5TUDIO

HAIR STUDIO

Sipe: 35"'x2°
Papar: 14 pt gloss cover
Color:  4/4

Coating: LIV 1 side (super gloss)
Turnaround - 2 waeks

“plus ax & senoing

Custom Business Card Design
Piease call 760-773-3012 for quote.

BC53 BCS58



HAIR STUDIO
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There's nothing better than repeat
customers. Except frequent repeat
customers! Frequency can equal
currency in confributing to an increased
cash flow. So motivate your customers
o maximize the flow.

Suggestions for Frequent
Client Rewards Promotions

Order our frequent client rewards cards
to support any programs you develop.
Below are just a couple of suggestions
to get your promotional brain ticking.
Choose any of our designs which can
include your logo, then clearly spell out
your offer on the back side, Cards can
be hole punched, checked or initialed.
You decide based on what services they
order how many points to award and
what the final reward will be when they
achieve a fully ‘punched” or "checked"
Frequent Client Rewards card.

1. Reward customers for adding on a
service during the same visit.

2. Reward customers for scheduling
sarvices on cerlain "slower days.”

3. Simply ofier a reward after a certain
number of visits — perhaps five
visits, could be as many as 10.

Printing Prices (only)..... ...
250 FCcards $.21ea’
500 FCcards $.14en’

1000 FCcads $.11ea’
2500 FCcards $.08ea”
5000 FCcards %$.06ea’

10000* FCcards $.04ea”
Frequent Clent Rewards Card
Sleer 35 x2°
Paper: 14 pt gloss cover
Color;  4/4
Coating: LUV 1 side (super gloss)
Turnaround - 2 weeks

P ik & shigsing
Frequent Clienl Rewards Design Fee (stock)
Front (add text, loge*}) 575
Back {with ssion/spa infermation, expiration) 550
“logo must be in eps format, text e-mailed
Custom Frequent Cllent Rewards Design

Please call T60-773-3012 for quote.

ﬂ\ ¢ ;.4:" ih

FC54

FREQUENT CLIENT REVWARDS

FC56

FC58

}tl'l. L andan ]f elii { Rl g i m{.-;

“ [(CQuent
|

waa.f’......

FC53

. - _ I
L@QUIOrCJ

CLENT

== 1 ﬁeqaem‘

FC59



Valuable Vouchers Put Money in Your Pocket

Whether you call them “Beauty
Bucks," "Spa Dollars” or simply a
voucher, vouchers can pay handsome
returns. As opposed [0 a specal
promotion you might offer for a limited
lime, vouchers can serve as a year-round
handout to bring clienls back or attract
new clients with a doliar value. s like
money in their pocket they want 1o spend
and then it becomes revenue back 1o you!

You determine whether you want an
expiration date or not and what amaownt
you want 1o set along with when and
where you wanl to distribute them — lo
exisling clients, or just prospects,

Another thing to consider is whether you
want to limit their use in combination with
any other promation, or just keep it simple
and let the voucher be used at any time
toward any service. Wea've provided soma
exciting and captivating designs for your
selection, Just pick the one that works
best for your salon or spa and put the gilt
of vouchers 1o work for you!

Printing Prices (only] —w

250 wouchers 5.34ea’
500 vouchers $.22ea’
1000 vouchers S.15ea.”
2500 vouchers $5.11ea”
5000 wouchers G.08ea.”
10000 vouchers  5.07 ea.”
Viouchears
Srel B3 3"
Paper: 14 pt gloss covar
Color: 44

Coating: LV 1 side (super gloss)
Temaround - 2 weaks
*plus e & shppng
Voucher Design Fee (stock)

Front (change headiine, dencmination, loga®) 575
Back [with salor'spa information, eapiration) 575
*logo must ba in eps format, text e-madied
Custom Voucher Design
Please call 1-780-773-3012 for quote.

¥53 - Ten Dollars Professional Beauty Vousher
Styles - culs - colors

L4
V57- Five Dallars Beauty Vouchar
We Miss Youl

V59 - Tan Dollars Professional Beauty Voucher

VE1 - Twenty-Five Dollar Voucher
Makeover Hair - Nails - Skincare - Makeup

e
| = RN

TEN DOLLARS ’ﬁ
~ pede g

\ =

<

V52 - Ten Dollars Professional Beauty Voucher

V54 - Ten Dollars Prolessional Beauly Voucher

TWENTY DOLLARS =2

S Uiha

V56 - Twenty Dollars Spa Voucher

l PENSHO LEARS

1 i P i U E

|t

V&0 - Ten Dallars Beauty Vouchar

|

FOFLETYADOLLA
\\ Bre at

VB2 - Filty Dollars Bridal Vioucher

woo Bunayiepedspusuojeg@aule|d « wod BunaxenedSpuBUOES « 0S6Y-E42-09. XB4  ZL0E-ELL-094 (1BD
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Start this very rewarding program & reap the rewards!
Reward Your Clients for Their Referrals

-
& You've heard it said that the highest complimant
Frank Fou
et - someone can give is the referral of family and
. "-;_') 4 friends. So why not accentuats that process?
i Yy &
510 0FF WG OFF

RBS51 ——— : _ L=, Crder our ready-made referral card booklets to

AT T L @ Aefarmal Cover give to your clients and start reaping the

' . : = rewards, Choose from our exciting designs,

each with five perforated cards. Increase your

client base through the most effective methad

possible - word of mouth referrals from
salisfied clients!

RB52 ; - = M You can customize the ofler as you wish, but the

| b b |l FRetenral Cover overall idea is thal each card gives your client a
doltar off or a percentage discount on their nes
sarvice and the person they gve the card to
gets the same discount as a new client referral
The back of the card has a space for the
» ! ' referring client to write their name along with he

)

410 GFF
—

name of their referral, 50 you know who to

reward. I1's & win-win-win!

Redenal Covear ;

Printing Prices {only}- e
500 referral booklet 8.85 ea”
1000 referral booklet .53 ea”
2500 referral bookiet 5.36ea”
5000 referral booklet 5.31 ea®
Referral Booklat
.| Size: 1225 x 35 lolds o 2 x 3.5
Riedanral Conoar Paper: 100# gloss texd
Calor: 44
Tumamund - 2 woeeks

“phus tan & shipping

Referral Booklet Design Fee (stock)

Front (change text, add loge* suppBed by you) $75
Back jchange text, suppiied by you) 575
*logo must be in eps format, text e-madled

Tk ¥im

Custom Referral Booklet Design
Please call 760-773-3012 for quote.

b rl:l nl: |3!| | 11
F(IF1 LR Y S







Call 760-773-3012 » Fax 760-773-4950 » SalonandSpaMarketing.com » Elaine@SalonandSpaMarketing.com

Brochures

An Essential
Marketing Tool
with Many Uses

Brochures remain one of the best ways
to communicate your services in one
easy to distribute, display and keep
package. They fit in a #10 envelope for
letter rate mailing. They are conwvenient
take aways from display holders at your
reception desk or stylist station and they
are great as hand-outs at business expos
and special events

Especially in the salon and spa industry
where image is evarything, brochures offer
the space to showcase altractive photos 1o
demonsirate the beauty of your work, As
such, brochures often are somelhing
people are inclined (0 keep,

Besides your own place of business, there
may be other companies that will accept
your brochures for display. Perhaps a
friend has a local retail shop, or it you're a
member of your local Chamber of
Commerce, they usually have a spot for
members to display their brochures.
Hotels without on-site salon or spa
facilities may also agree to display your
brochures as you offer an added service
to their guests.

We have several pre-designed and
themed brochures ready for you o
personalize to your sabon or spa. Choose
the most appropriate design for your
business or order more than one brochure
{heme depending on the wvarely ol
services you offer. The prices on page 23
refiect our stock brochures which may be
cuslomized wilth your company logo and
text in certain areas. I you desire a totally
customized brochure, we're happy 1o
provide a quote 1o your specilic needs

BRS51

BR53

BRS54




BRS56

BR58

Tips for Creating

an Effective Brochure

1. Determine your primary target,

Il your goal is 1o each new clisnts, then makea
your brochure look more ke a display ad with a
catchy heading that gives them a reason 1o
read more. Remember, you've got only seconds
o grab thair attantion!

2. Make it friendly and conversational.

Keap Ihe lone convarsalional, just like you weare
talking to them in person, Speak to the
custorner in lerms of banefits 1o tham, Write il
from their point of view,

3. List your services.

A chent who comes to you for one treatment
meghl nol know all the sonvices you offer A
brochure is 8 great placa to list your services in
a lormal they can lake homa and read o ihair
Ieisura and perhaps even pass on 1o a friend!

4, Communicate what makes you different, betier,

Espexially for new clianis, be surs 1o slate whal
they call in the industry as your “Unique Salling
Proposition.” I you have a8 mission statement
mclude thal as well. 1! nol, this might inspire
youl 1o write onel

5. Ask for thelr business!

Tell them 1o call youl This 15 nol prasumpluous
It's the whole purpose of a sates brochure
Dan't forget the call to action

Thise arg two kiry dormnents 1o overy Drochung
design and message. We aoffer compelling
desgns © gel you noticed. You send us your
text and we send you back a layout for
approval, it's that simple. Through our custom
sarvices daparimeant, we can alsa halp you with
copywriting. Call for details,

Printing Prices (only) «owerpa
250 brochures $191*
500 brochures §210°
1000 brochures  5236°
2500 brochures S499*
5000 brochures S730°
10000 brochures  §13B1°
Size: 85" x 11" - 3 panal
Papar: 1004 gloss tax
Color: 444
Coating: AQ 2 side {semi-gloss)
Turnaround: 2 wesks

"l tax & shippang
Brochure Design Fee (stock) $350
[No changes 1o slock phatos & layeut)
Cutside [Toxt & logo® - supplied by you)

Ingide (Taxt - supplind by you)
“logo must be in eps format, laxi emailed

Custom Brochure Design
Please call 1-760-773-3012 for quote.

woo BuleyeedSPUBLO[ES@BUIEIT « Wod BuleyeyedSPUBLOIES « OS6P-E4L-00. XBd & ZL0E-EL4-09. BD
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More than pretty pictures...

Brochures showcase your services in style

Especially in the salon and spa industry where
image is so key having an eye-catching
brochure can be an effective element in your
marketing plan to really showcase your salon or

LEaS T TR

spa. It's one of the best ways to illustrate the
beauty of your work or the luxurious feeling of
the pampering services you provide, not to
mention a comprehensive format to list your
sarvices and prices.

Take a look at our pre-designed brochures on
pages 22 & 23 which can be customized wilh
your message and company logo. These designs
will give you some ideas for Inspiration, as well as
demonstrate the caliber of the work we do at
Salon & Spa Marketing. If one of these works for
you, great!

inside

If not, then, let us know what your vision is for Gk i
li=) i
your brochure, Perhaps it's something as 7! :

simple as a different photo or you may want a Bochum [pictivad abov)
1. Folder 4" x @ ;
completely different style. You may even want a oy o T

2. Dig-cul for Business Card —
3, Inserts for your services |
with pocket folder to hold easily updated inserts I

without reprinting the entire brochurg! (See

larger format brochure or a die cut brochure

examples on this page.) There are so many
variables... and we can address them all in our
custom design services.

85" a5 8.5

i . r Insans go hate
We are happy to work with you fo create a ]

custom designed brochure that will uniquely

serve your salon or spa for years to come. Brocham
Please call us to discuss your specific needs e [pictured below)}
and we'll provide you with a quote.

mnside conler - ingerts o Dbehind pholo

1. Folder 25.5" x 4" - 3 pancl with llap
2. Insers lor your senices

=T = T - B

Troend Back



Rack cards designed as a menu of Keep Reminding
services or a price list can be effective Clients of All You
as a stand alone piece, or serve as a Have to Offer

A client who comes to you for one thing,
complement to your brochure. might not know all the services you offer.
So be sure to make each client aware of
everything you do, then gently remind

them as you have the opportunity.

A great way to inform clients and
prospects about your services is to put
it in writing! Rack cards designed as a
meanu of services or a price list can be
effective as a stand alone piece, or a
sernde as a complemant 1o your brochure,
especially if you want 1o list prices
separately from your overall brochure as
prices can change.

Rack cards can be displayed and utilized
in all the ways that brochures can (see
page 22 & 23.) We've crealed some
stunning salon and spa designs just

awaiting your customization,

S 4"x@
Paper: 14 pt gloss cover
Colar: 444
Coating: LAV 1 side (super gloss)
Tumaround - 2 wesks

o tix b shppng

Rack Card Design Fee (stock)
[No changes 1o stock phatos & layous)
front (Text & logo” - suppiled by you) §75
back (Text - supplied by you) 575
*lagn maust be in eps formal, test e-mailed

Custom Rack Card Design
Please call 1-760-773-3012 for quote.

RS53 - Salon, Spa RS54 - Salon, Day Spa

woo BunasieedgpuBuoES@BUIR(T o WO BuneseedSpUBUOIES « 0S6Y-E42-09. X84 « ZL0E-ELL-09L IIBD



Attention-Getting Newspaper, Magazine & Yellow Page Ads

Besides taking advantage of all the "free” avenues for promoting your
business within your salon or spa - your lobby, wall space, and
counters — along with brochures and referral cards to give to your
existing clientele, there are bound to be several publications in your
area that would be appropriate venues for you 1o consider advertising

in ko reach prospective new clients

Whether it's your local newspaper, a community magazine or an
annual telephone directory, we are happy to assist you with the
creation of any display ads you may need.

Mewspaper is a great outlet to use for promoting specials such as
Holiday Gift Certificates, Mother's Day Spa Packages or some specific

time-sensitive offer

With the increase of spas, day spas and medi-spas, many magazines
now feature spa or beauty themed issues at least once a year and the
tig-In with the editarial focus makes an even greater impact. Sometimes
magazines will even offer "advertorial articles® along with the purchase

of an ad as a bonus

Having a presence in the yellow pages senves you 24/7 as people who
are new o the area turn to it as a resource o find services they need or
people browse the listings to shop for 2 new salon of spa to betler
sarve their needs

Our already designed postcards can be customized with your name
and specific information and sized appropriately as an advertisement
for a specific publication at a minimal cosl. We also can create a lotally

custom ad to meet your individual needs

We specialize in salons and spas and are dedicated and passionate
about creating advertising and promotional materials that make

you look good and get results! Call for quotes.

?

r b

‘:"ﬂ!:)’ '

Pedicure 50

rotehv 8 free nadl polsh® '\
S a— =¥

let your cre a‘.'villﬂv go to your head I;
HAIR STUDIO 858-265-8969

the bairsiypling specialists 123 Main Street = Your City

Call ¥60-773-3012 = Fax 760-773-4950 = SalonandSpaMarketing.com = Elaine@SalonandSpaMarketing.com
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A great time to distribute
your door hangers Is
10 am- 12 pm, M-F.

..".:If; _{/J{;.-J: hj‘j.a‘ca
800-258-1978

Knock Knock.
You’re There!

Door Hangers Create Maximum
Impact at Low Cost.

Mot just for campaigning, door hangers arg a
targeted and effective form of marketing to canvas
neighborhoods within a close radius 1o your place of
business.  There's no postage involved or
obtaining mailing lists as you lilerally deliver your
message door to door

Choose from our bright, colorful door hangers to
greet your potential customers right at their door
Like all our promational materials, you can cuslomize
the hanger with your specific message and offer.
Each hanger is printed on durable card stock with a
weather resistant coating and includes the doorknob
die cut. Just be sure lo check with your cily first
about reguialions for neighborhiood canvassing.

Door hangers also can be used to reach hotel guests
o encourage them to visil your salon or spa during
fheir stay. Hotels without on-site salon or spa
services may be especially receptive to this type
of marketing as it provides an added benefit to
their guests. Get 10 know the managers of hotels in
your area and thay just might open the door for you
1o communicate your special offer to their guests

Printing Pricas {only) -
500 door hangers $60ea"
1000 door hangers $.36ea”
2500 doorhangers $.18ea’
5000 door hangers .14 ea”
10000 door hangers  $.13 ea.”

Door Hangers

Sire: 35" x 8.5° includes die out
Paper: 14 pt. card slock

Caolat; 404

Coaling: AQ Coaling bolh sides
Tumarcund - 2 woohs

“phas tix & epoang

Door Hanger Design Fee (stock)
Front {change tost, acd logo* - supplied by you) 75

Back jadd text - supplied by you) 575
*lope must b in ape format, texl e-malied

Custom Door Hanger Design
Please call TE0-T73-3012 for quote.

woo BunaxepyedspuruoieS@eulE|d « Wod BullaxeedSPUBLOIES « 0S6Y-EL.-09.) X8 « ZL0E-£2.-09L 11BD



Gift Cards are a Great
Return on Investment

In the salon and spa industry, gift cards are

A vigil o the salon or

a bit more personal
spa Is not only nice gift, its a pampering
and relaxing experience, So it Is lkely thal
your clients who buy gilt cards will do so for

those closast o them

Make your gift cards available all year
long. Gift cards are a great choice for
birthdays, Valentine's Day, Mother's Day,
Father's Day, Hanukkah, Chrisimas, as a
Thank You or simply just because. Thay

also make greal impulse or last minute gifis

As gilt cards are for a set amount, it's also
very likely that the gilt recipient will use the
gift card toward a higher priced service,

returning even maore revenue 1o you!

We've made it easy for you to select your

favorite design from a variaty of card styles

$15.95 ea. with onder

1

Printing Pricas {onky) = smeres
500 gificard $59%ea”
1000 giftcard $.49ea’
2000 giftcard $S46ea’
3000 giftcard $.42ea’
5000 giftcard 5.36ea”
10000 giftcard $.2B8ea’
Apove Pricng includes

« CR-80, noat press laminaled card
+ loco magstripe and encoding
(@ckd 01 for hico mag)
LJ ='"|3I::|51‘|'I|'.'||,'! ﬁ"‘l!'!l'.!-ﬂ'l‘ll’]
= thermal imaging of card numbear on
back of card andfor barcode
= pooeed in 250's or 500's
“plus i 5 phppang
Phus 8 BF prepiess I:TG.I}-': 4

Gift Card Design Fee |stock)

Frant (change headling, logo® supplied by you) 575
Back (with promaticnal irl, supplied by you) 550
*lopo must be in ops format, text e-malled

Call ¥60-773-3012 = Fax 760-773-4950 = SalonandSpaMarketing.com = Elalne@SalonandSpaMarketing.com

Custom Gift Card Design
Please call T60-773-3012 for quote.
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Increase Your Card Sales
with Pretty Packaging

2lm

A gift card is a substantial gift. But it is a small sized itern. Offer
our gift packaging options to your clients and it will make the gift
card a very grand presentation and even more fun for your
clients to give!

fl

pifi Far yon

The options for packaging are nearly endless. You have many
choices of styles, colors, and price points.

Gift Card Packages - the icing on the cake, that exira touch that
gwves your gift card an elegant presentation. It's a great

reflection on your customers and also on your salon or spa.
Display this eyve-catching, fun card hotder by the handles on a wire rack of

Shown are a few Egﬂmpms of the many PﬂSSlhiiiTlGS wi offer. If In ther pocket of our acrylic display (page 28). A small tab seals tho lop,

you have something specilic in mind, most likely we can find it whila die cut slols secura the card inside, Folded size: 4" x 5 14

for you, Just call us for more details,

250 - 5.27 ea. 500 - 5.25 ea. 10040 - 5.23 ea.
plus shipping & lax
custom designs available - additional charge

Fire & lce Lecpard Print

Auguamaring

There arg many ways (o incorporate gifl card boxes into your gilt card packaging
program. Many of our cuslomers give their gift card boxes 1o their customsars with each
purchase of a git card. Other cusiomers sell their gift card boxes in an arsa close 1o thedr
gift cards to offer one-stop gift card purchases and gift cand packaging

Gold/Sliver Stripe

= Many color chaices, stretch ribbons and tofrom cards available
* Minimum order 100 boxes in carton  572.00/carton + shipping & tax

" : All in One Packaging!

Crazy Daisy t 38 o | The Gift Box, the Greeting and the Wrap.
it Silver/Gold ?_Ew”

c S0MS E i

Minimum order = I

Pin Stripes 5 beiine ber Gt IJ"#‘
Minimum order 537 .50/casa .:Fi )
25 boxes per case + shipping & tax Ealr,
539.95/case r
+ shipping & tax

S

' I : z
= Each gilt card is decoraled with & poly satin ribbon and bowl ‘- imside | liagees. sy,

= An inger [ ingide the box that secwrely holds the gift card in place - : ;,.,-'if « Minimum order is 96 picces @ .85 oa.

* Customers can personalize thair gift by complating the insort + shipping & tax

wod BunesieedgpusuoeS@auIEd « Wod BuneseedSpuBUOES « OSEF-ELL-09. XB4 o ZL0E-E42-094 18D
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It’s The Little Things...

Personal Touches Always Make a Big Impression

It's tried. It's true. But it's still new, each ltime you get a
greeting card in the mail.

Qur beautiful array of greeting cards can be used for many
occasions and reasons. You can order blank note cards and
always have the opportunity of customizing them with your
personal note, or order some of them as well as an assortment
of thank you notes and birthday cards to send to your clients
all customizad with your salon or spa name. Admit it, you lovea it
when you get a card on your birthday, even it it's from your
dentist or doctor or other service provider who is smart encugh
o keep track of your special day!

Outside Front

Ouitside Back GRS56

6" | I

% THANK

ol

GR51 - Thank You GR52 - Thank You

GR54 - Your logoiname

T | (ED |
J %‘\Q Papar: 14 pt. cover

GR53 - A gift just far Youl

When someone does something nice for you or refers a friend
as a client, it's simply good business 1o send a thank you nate
It's also just plain old-fashioned courtesy and Miss Manners
would be proud.

You can also use the card format to serve as a gift card holder
or insert a business card, as any of our cards can be die cut
with business card slits.

Sending birthday cards, thank you notes and other types of
greeting cards s a personal touch that's worth the effort as
it makes a long-lasting impression.

Shouldn't you invest in a few greeting cards to have
on hand?

Yoo . Gitt Card

Insida Laft Inside Right
. Printing Prices [only) s
g Il [ 250 gresting cands 51.19 ea.”
# 500 greeting cards & B8 ea’”
¢ v [ 1000 greeting cards 5 .39ea.”
0 _‘ ; 2000 grestingcards & .25ea.”

3000 greeting cards & .21 ea."

Greating Cards w/ white envelopes
Size: 6 x 4.25"

Color: 4/4
Folding: Hatf-fold
Coating: AQ front side [semi-ghoss)
Turnaround: 2 weeks
*dig-cuts auira
*pilus 16 & shipping
Greeting Card Design Fee (stock)
|Mo changes to stock phatos)
Cutside [Text & loga* - supplied by you) 575
Inside {Text - supplisd by you) 575
*loga must bein eps format, text emailed

Custom Greeting Card Design
Piease call 1-760-773-3012 for guote,

GR55 - Your iogo/name
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Maximize Your Wall Space with Key Messages

-
Display your specialities

Parathn Treatments

Display your treatments P51

P52

P50

The next time you walk into your salon or spa, try to do so with a fresh

eye. Scope out the space and look at your walls as “real estate.”

What do you currently have hanging in your salon or spa? A
scenic picture of a sunset, mountain or flowers? While beautiful,
think about using this space o promote your senices or a cument
special. Qur posters will be just as attractive as art for vour
cuslomers o view, bul with the dual reward of inspiring new or

additional services

Vhether you have a single station, a small boutique or a more
spacious layoul, you can use the wall space you have lo promote
your business. Our attractively designed posters and signs can
be laminated and mounted on foam core for a clean ook or they
can be placed in frames, lending a gallery look, all with a

message thal sells and tells of the services you offer

f you're short on space, there are still several ways you can use
your available space. Easel displays can be rotated from area to
area, easel backed or piclure frame displays can sit on counters

of smalier signs can be placed over mimors

The key Is to maximize your space so the area you have is

canstantly warking for you!

Display your promotions on your
walls or sidewalk display.

25% |
Pt [ i
ol
MoNDAYS RS B
Poster mounted on Foam Board

WA 24 x 36 572,00 ea”

Most sies evaisbie call for guole

SERVICE Paster mountad on Gator Board

24 x GE £84.00 ea.”
Must sres ayatable call for quots

“phu Y B spong
Poster Design Fee (stock) 575
Freent (change toxt, acd logo* « supplied by you)

Your
Salon
Name i mus be in eps farmal, test e-mailes

Custom Poster Design
Please call 760-773-3012 for quote,



oift bags

The Artful Art of Presentation

An attractive bag and some flufty tissue paper go a long way in
making your customers feel special — especially if they've spant
a lot in services and then added products to the total bill!

Whether it's to hold quality products they've purchased, or as nice
packaging for a gift card they buy for a relative or friend, beautiful
gift bags simply make good business sense. They are part of the
salon and spa experience and add to the overall value a
customer feels when enjoying your sarvices. A oken reminder of
their visit!

So, don't skimp on gift bags. Ordered in bulk, you can get soma
good pricing and they can be used for a variety of purposes.

Gilt bags can even serve as "promotional material holders®
— insert your business card, brochure, a few product samples and
give them away at ladies luncheons as table favors or as
handoutls at a business expo or bridal show. The items in the bag
aren'l costing you much of anything, but the bag makes il appear
a more substantial itern.

There are many differant styles, colors, prints and materials you can
choose from, ranging from paper, plastic, custom frosted vinyl and
more, There are also many styles of tissue paper and a variety of
labels and tags which we offier,

Here are a few examples, bul with so many options, please call us
and we can get you quotes on whalt best suits your style and needs.

Stock Euro Shoppers

Mary cokyr chosces avalanie

Hicl slamgnig g on bag - addbonsl chargs

Faahilon Tinds - varniehed, malching handes
625 x3.5xB5 100 S46.75

Eurotoles - laminaded, not varmshad
B25x35x85 100 56425

Metallic Eurodotes - lamnatod, mot warmissund ¥White Eurcloles - maiching colion hanmes
G25x35xB5 100 57825 625 x35x85 100 364,00

» whpong & lax

Leather Toles Loather Gift Boxes
wm pack Wijcass 10 cases = ok wiicase {9 cames
65x3xE5 100 o8 SATHE d4x4xs 100 9%  $64.60
Bx4x10 100 15¢ 59500 ExBx6 100 19¢  $107.14
16xGx11 100 30# S11167 7TxTx7 100 23 S11243
16 6x 185 100 50¢ $13310 i M

Zubra Siripos Gabie Boxes Tobra Stripes Gift Card Holder

4x25x25 100 G# 53980 GxGlolded 100 G& 8824
BxdBTSx525100 188  SAT.O0G
Zobr Siripes Trapazokd Bog Side-Saddie Ribbon - Black & White
Brixb5 100 of 802G 50 x 50 yds 18 $66.00
+ Ehpong & e

Wikd Thing Trisngle Bag Sheer Aslana Ribbon - Chocolate
e S pack wijcase  1-0cases e pai emjiome 10 cases
BxBx8 100 1% 5103891 1.5 x 100 yds. 1 81667

+ Bppng & e




marketing packages
Cohesive Packages Provide Maximum Effectiveness

Synergy - the magical word that in essence means
evarylhing’s working together. That's what your marketing
materials should do. Work together and reinforce each other.

Your collateral material should have a unified look that
signifies the imagefs are representing one company. That's
what we can help you do. As you look through our catalog,
you'll notice a consistency In the various designs that are
translated into other materials. A similar look on a business

card, matches with & complementary brochure, which
correlates to a frequent client card or a postcard. It's all
designed to get your clients’ and prospects’ attention and
designed to make you look good!

Now here's the best part. If you order at least three
elements from our catalog, essentially creating your own
package, you'll save money. If you order five items, you'll
save even more!

Choose Any Stock Design

in the catalog to create your marketing package

PACKAGE ONE
5 items
*Package One (5000 pieces) includes:
1000 ct. Brochures
1000 ct. Business Cards
1000 ct. Frequent Client Rewards
1000 ct. Postcards
1000 ¢t. Vouchers
Brochure
Business Card
Frequent Client Rewards
Postcard
Voucher Regular Price: 1656
Your Price $1406
+shipping & tax

Save $250

* One deslgn from stock designs in catalog
* One design per package
* Custom design is extra, call for quote

N
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Choose Any Stock Design

in the catalog to create your marketing package

PACKAGE TWO
3 items
*Package Two (3000 pieces) includes:
1000 ¢l Brochures
1000 ct. Business Cards
or Frequent Clent Rewards
1000 ct. Postcards or Viouchers

1. Business Card OR
Frequent Client Rewards
2. Brochure
3. Postcard OR
Voucher

Reguiar Price: $1121

Your Price 1021

+shippeng & tox

_Sav $10

PACKAGE THREE
3 items
*Package Three (3000 pieces) includes:
1000 ct. Brochures
1000 ¢t. Business Cards
1000 ct. Frequent Client Rewards
1. Business Card
2. Frequent Client Rewards
3. Brochure
Roguin Proe: §1056

Your Price *1006

+shipping & tax

Save $50

*Ona design InGem slock designg in cathlog
*One design pel package
*Custom gegign is axtra. call for quols

Business card - BCS9
Iyn-ur chaice

Freguant Chant Rewards - FC58

A GIFT FOR YOU

Postcard Card - PC114
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Freguant Chant Rewards - FCS3

Brochune - BR52

VMoucher - V&S
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Brochure - BRE3
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cosmetology schools
Attention Beauty School Owners

Empower Your Students to Make You and Them More Successful

After teaching your students the practical
technigues of the beauty industry and before
they go out on the floor to perfect their skills, why
not teach them how to market and sell
themselves and your school's salon?

HAIR 3TUDID

. . Business card - BOSS
Offer them tips on how to get new clients through your choice

marketing and promotion and how to strengthen
relationships with existing clients. This is a very
impaortant side of the cosmetology business that
is not currently taught in most schools. The
result, students leave with a license, but are ill

FREQUENT CLIFNT RPsALDS

Frequent Client Rewards - FC58
prepared for the real world.

|
A GIFT FOR YOU

Your school can be different!

Supply your students with business cards, school
brochures showcasing your services, postcards
which they can hand out in the salon or mail (see

pages 7-10) - arm them with these and other
marketing tools and it will benefit you both. [ Voucher - V59
When a student is not busy on the floor, give Postcard Card - PC114

themn tasks such as coming up with a special

promotion. This will encourage them to think with PACKAGE mo

a marketing mindset. Door hangers are also a 3 items

great promational piece you can order and have *Package Two (3000 pieces) includes:

students distribute within a 5-7 mile radius of 1000 ct. Brochures

your business. All of this aclivity provides real life 1000 ct. Business Cards or Frequent Client Rewards
1000 ct. Posteards or Vouchers

experience and ultimately can benefit your salon

with a better bottomn line. Regular Price: $1121
ave *(ne design from stock designs in catalog
package

“One dasign per
It is very important that students understand that Your Price $1021 + shipping & tax 'mmdﬁamm ekl i
when they graduate, it will be up to them to get
new clients. Teach them to think proactively and
not wait for the next walk in or get stuck in the
back doing the towels. This catalog has many In addition to creating
marketing ideas and items you can use fo
increase  community awareness and your
customer base,

00K

specifically targeted promotional
materials for the salon industry,
we can create a marketing class
As a school you will touch the lives of hundreds for you to incorporate into your
and perhaps thousands of future cosmetologists. school program. If you'd like to

You have the opportunity to educate wyour know more about this service,
students on marketing survival skills which will
agllow them to successiully use their new
cosmetology skills.

please call us for details.

SALON MARKETING WORKEB




"Ooh Aah"

your salon or spa become more succe
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THE ULTIMATE SOURCE FOR S ETING

760-773-3012 + Fax: 766
Elaine@SalonandSpe
SalonandSpaMarket




what's inside...

postcards = brochures » business cards » frequent client rewards cards = wall art
posters # gift bags # gift cards « gift card packaging * vouchers  rack cards
bridal marketing * referral booklets » door hangers « greeting cards » display ads

plus

Order our marketing packages and SAVE, SAVE, SAVE!

Salon & Spa Marketing Catalog + SalonandSpaMarketing.com + 760-773-3012

SA

FrROM MARKETING IDEAS
TO PRINTED MATERIALS

IT'sS ALL
HERE!
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